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HOLDINGS RECOMMENDATION
Currently ~$8.5k underweight position

Current Price: $520.38
Price Target: $570 (1 Year)
Upside: 9.53%
Allocate: 75% ($6,400)

Fidelity ETFs
15% to FDIS (Disc.)
10% to FSTA (Staples)



ULTA BEAUTY

Customers / Demographics

• Broad customer base across teens to adults

• Targets both mass and prestige beauty consumers

• Loyalty program drives repeat purchases and customer engagement

• Operates 1,500+ stores across the U.S. with international expansion

Largest specialty beauty retailer in the U.S.

Competitive Strengths

• Omnichannel model integrating stores, e-commerce, and mobile app

• First major beauty retailer to launch TikTok Shop integration

• Strong brand partnerships and exclusive products

• No dividends, reinvests earnings into growth

• Over 40 million active loyalty program members
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INVESTMENT THESIS
MI Company Advantages

Mass + Prestige brands under one roof
• 40m loyalty members -> repeat purchases and data
• High margin services (salons, skincare) bring foot 

traffic
• Exclusive brand partnerships & vendor access
• Multi-channel retail: stores, e-commerce, TikTok Shop

GROW Growth Outlook

Store expansion into underpenetrated U.S. markets
• Salon & skincare services bring customers in-store 

and boost profits
• Digital personalization & loyalty data monetization
• Social media + influencer driven demand

MA Macro Tailwinds

Beauty spending holds up even in a bad economy
• Older population growing -> more demand for 

skincare and anti-aging
• GLP-1 drugs (Ozempic) cause hair loss -> more people 

buying hair products
• More people prioritizing self-care and wellness 

overall
• People treating beauty products as a necessity rather 

than luxury

NOW Why Now?

The market is undervaluing Ulta right now
• Our model puts fair value at $570 (stock currently at 

$526)
• Strong company fundamentals being overlooked due 

to broader economic fears
• Adds consumer defensive exposure to balance our 

current portfolio



COMPARING COMPETITORS



STRONG TRENDS
Sales per share growth ~13% YoY

EBIT/Share has grown ~34% since end of 2021

Has continually bought back shares (4-6% every year)

Low leverage use compared to competitors (7-12% debt)

Seeing decline on ROE, but remains strong compared to competitors



DCF



RISKS
1. Consumer Spending Slowdown

Risk Management: Broad product mix supports trade-down behavior

2. Increased Competition
Risk Management: Strong loyalty program and omnichannel strategy

4. Margin Pressure
Risk Management: Pricing flexibility and cost control

3. Supply Chain Disruptions
Risk Management: Inventory planning and supplier diversification



CONCLUSION

Greatest Company Strengths
- Industry-leading loyalty program (~95% of sales) creates powerful customer retention

- Strong financial performance with double-digit sales growth, expanding EBIT per share, and disciplined share repurchases

- Expectations to grow in performance due  to social media ( TikTok, influencers), expanding physical channels

- Larger consumer and market trends proves favorable conditions

Purchase Ulta: 
Target Price of $570 within 1 year

Final Recommendations

Increase Fidelity ETF: 
15% to FDIS, 10% to FSTA
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